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-MINE 0009 FEATURE

He Started With
Belief, Not Cash

Through years of disciplined execution, strategic partnerships,
and a reputation for delivering results, Walter Emiedafe
transformed Sapient Vendors from a bootstrap startup into a
company operating in Nigeria’s highly competitive business
landscape. His journey reflects a rare combination of patience,
entrepreneurial courage, and long-term vision — proving that
sustainable growth is often built not on large startup capital,
but on consistency, credibility, and the willingness to stay
committed through uncertainty.

2010 *OK 16 yrs

FOUNDED STARTUP CAPITAL IN THE GRIND

MINE 1000 SPOTLIGHT 2026

Built On Discipline,
ot Fust Demand

In Nigeria's construction industry, capital is the gatekeeper.
Material costs swing weekly. Clients pay 30 days late — or
90, or never. The market is dense with indigenous contractors
competing on price and losing on quality. Most fail in their
first three years. Walter Emiedafe did not.

Born in Abeokuta, schooled in I|kenne, and now
headquartered at Oluyole Estate in Ibadan, he grew up inside
Vikky Creations — his parents' fashion business — adding
up sales figures in the early 1990s and quietly noticing that
high revenue did not always translate to easy cash flow.

That childhood observation became his thesis for building
Sapient Vendors Ltd.: revenue is not the same as financial
health. The firm was registered on 13 July 2010 while he was
still on the payroll at Tons Development Ltd.

For two years it was a side hustle: small residential design
jobs, a 2m x 2m shared desk inside a friend's travel agency,
and a co-founder — Olalekan Ajani — who funded the early
bills with ¥15,000 from his monthly salary. By October 2012,
Walter resigned.

By 2013, he was eating garri and skipping the office because
there was no transport money. By 2018, BusinessDay had
named Sapient Vendors one of Nigeria's Top 100 Fastest
Growing SMEs. By 2019, the London Stock Exchange Group
named it a Company to Inspire Africa.

Today, the firm services VFS Global, MRS Oil Plc, Society for
Family Health, Mutual Benefits, and a corporate portfolio
across oil & gas, banking, and real estate — with the UK Visa
Application Centre at Ile-Oja, the largest in Africa, in its
credit list.

"Revenue alone does not mean a business is
financially healthy. Cash flow, structure, discipline,
and proper record-keeping matter just as much as
sales.”

— Walter Emiedafe, Founder, Sapient Vendors Ltd. 2026
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SECTION A-THE FOUNDER'S ORIGIN STORY

From Abeokuta to Ibadan,
Built by Fashion & Figures

The son of fashion-business parents who ran Vikky Creations Ltd., Walter Emiedafe grew up watching how a workshop turns
thread into income — and how revenue is not the same as financial health. By the time he sat for WAEC, he had earned an Alin
Technical Drawing and answered the mechanical-design question. The instinct for structure, design, and accountability would
later become the operating system of Sapient Vendors Ltd.

WHERE DID YOU GROW UP?
Early years to 1989 in Abeokuta, Ogun State; secondary school in lkenne, Ogun State; adult years in lbadan, Oyo State. "A
path that gave me both structure and the everyday hustle of building a life across three Nigerian cities.”

WHAT DID YOUR PARENTS DO?

Both parents are fashion designers — Vikky Creations Ltd. "During school holidays | helped in the family business. By the
early 1990s, our annual revenue was already in millions — but the cash never seemed to ease utilities, rent, school fees. That
observation taught me that revenue alone is not financial health. Cash flow, structure, and proper record-keeping matter just
as much."

WHAT DID THE YOUNGER YOU DREAM OF BECOMING?

First a lawyer — "my mum said | asked too many questions."” Then secondary school turned the curiosity toward mechanical
engineering. WAEC: Al in Technical Drawing, where he chose the mechanical-design question over building drawing. "My mind
naturally leaned towards machines, design, structure, and problem-solving."

WHEN DID YOU DECIDE TO RUN YOUR OWN BUSINESS?

"l always knew." The conviction sharpened while still working with his father — reading Financial Standard and BusinessDay,
following the Obasanjo- Soludo reform era. At 22, he left Vikky Creations for an export opportunity. It failed. The failure
taught him he needed structure under someone with real practical experience. That's how he met Mr. Adebayo Olaniyan at Tons
Development Ltd.

WHO INSPIRED YOUR ENTREPRENEURIAL JOURNEY?

Two institutions — both family-feel, both unpaid degrees. Vikky Creations taught the operational realities: procurement,
finance, managing tailors, customer engagement, quality assurance, finishing. Tons Development taught business
development and project management: identifying opportunities, engaging clients, coordinating teams, meeting timelines.
"Vikky gave me operational foundation; Tons gave me execution discipline.”

BEFORE THE BUSINESS, WHAT DID YOU DO?

Six years as an administrator at Tons Development Ltd. Sapient Vendors was registered on 13 July 2010 as a side hustle while
still on payroll. Fulltime commitment didn't come until October 2012. "l was led by God to the right people at the right times —
including the late Governor Ajimobi's Onireke Road development, which became a catalyst."

"That early observation stayed with me. It made me realize that revenue alone does not
mean a business s financially healthy."

— Walter Emiedafe, Founder, Sapient Vendors Ltd. lbadan 2026
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SRS What didn't kill the business...

-BIRTH & STRUGGLES

A 2m x 2m Desk,
YOUR VERY FIRST CUSTOMER?
"Before Sapient Vendors there was ARQUS, through which we rendered floor-tiling works for

A#h5,000
three individual clients. It wasn't difficult to get new customers — I'm a closer, and | listen to

[ J [ J
I |I elme. what my clients actually want." First corporate client: Mutual Benefits Homes & Properties
Ltd.

WHEN DID YOU ALMOST QUIT?

"When there was a fallout between the founding partners over alignment, | wanted to throw in
the towel. What pulled me back was seeing how far the business had come — and the people
still standing with me."

LOWEST FINANCIAL POINT?

"After we completed our first project with MRS Qil Plc around 2013, we had to wait 30+ days
postcompletion for payment. | drank a lot of garri then — and didn't attempt going to the
office because there was no money for transport.”

BIGGEST MISTAKE IN YEAR ONE?

"Not all clients deserve to get credit. An unsecured #735,000 facility from Stanbic IBTC went
into a client's substructure works — the client couldn't pay, so my partner and | had to use our
salaries to liquidate it. That taught me client risk, cash discipline, and the importance of
structured payment terms."

BIGGEST PERSONAL SACRIFICE?

"Time, presence, balance. Entrepreneurs are nomadic — physically chasing opportunities, or
mentally sprawling across endless problems. But the people closest to us need more than our
brilliance; they need our presence. The challenge isn't just building companies — it's building
balance."

HOW MANY TIMES DID YOU HEAR “NO”?

“I cannot count, besides we still get a lot of “No”, but the beautiful thing about a No, is that it
forces you to think how best to restrategize to get a Yes and diversify the

opportunities you seek. Secondly, A No is like a maze, you retrace your step and find the path
that you can navigate to the proposed relative destination.”

WHAT WAS DAY 1 LIKE?

Got a 2m x 2m space with an office table and chair (something more like a co-working space
arrangement with a family friend who ran a Travel Agency - Milleage Travel Agency) | recall |
executed the floor tiling of the office space when he rented the property,so he was able to
concede that space for me to operate.
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SECTIONS D & E-BREAKTHROUGH & THE BUSINESS TODAY

The VF'S Call,
A Pan-African Construction Brand

BIGGEST OPPORTUNITY THAT CHANGED YOUR TRAJECTORY?

"Shortly after we completed a three-storey office complex for the Society for Family Health, | got a
call from VFS Global. The first scope: refurbishing the Canada Visa Application Centres in Lagos &
Abuja. We delivered ahead of schedule, in time for the foreign-mission audit. That opened the door
to a full fit-out of the UK Visa Application Centres at Ile-Oja (their largest centre in Africa as of
September 2024), Opebi, and Churchgate in Abuja — executed simultaneously."

THE ONE DECISION THAT TURNED OUT BRILLIANTLY RIGHT?

"Stepping out of paid employment in October 2012. It meant walking away from certainty and
structure for risk, pressure, and unanswered questions. There were moments when the vision looked
bleak — when going back to employment would have been easier. We chose to weather the storm
instead. That season taught us resilience: vision is not tested when everything is smooth — it is
tested when the odds are against you."

MOST POPULAR PRODUCT TODAY?

Design & Build / Fit-Out for multinationals and embassy-grade clients. Clients value it because speed
meets precision — feedback from VFS Global confirmed Sapient set a new benchmark. The
differentiator is not price; it is delivery confidence backed by core values and supervised quality
assurance.

HOW HAS YOUR ROLE AS FOUNDER CHANGED? AMAHOB ANGEL FELLOWSHIP'2026

"In the early days | wore every cap and was hands-on with high anxiety. Over time | learned that
leadership is not about doing everything — it is about building people, creating systems, and
trusting the team to take ownership. Today, the business runs about 75% autonomously with Fellowship Cohort 2.
minimal intervention from me. We care for our team, and because they feel valued, they care about
the business."

Recognised graduate, African Angel
Academy & Lagos Angel Network

WHEN DID YOU KNOW YOU MIGHT SUCCEED?
"l always knew. My foundation was built long before Sapient — at Vikky Creations |
learned operations, finance, customer service, quality assurance, finishing. At Tons
Development | learned business development and project management. Both prepared
me. The first-million moment came twice — once during the part-time phase in 2010, and
again three months after going full-time. The late Governor Ajimobi's Onireke Road

FLAGSHIP FIRM

Sapient Vendors Ltd.

development in Ibadan was the catalyst. IDEAL CUSTOMER
Multinationals - NGOs -
SIGNATURE SERVICE. . Government - Corporates
Embassy-Grade Fit-Out & Construction
Practical engineering solutions for residential, commercial and industrial clients across ANNUAL REVENUE
oil & gas, banking, real estate, and foreign missions — combining civil engineering, N500M+

design & build, project management, and road construction under a single delivery

confidence standard.

TEAM SIZE
FULL SERVICE MENU 5FT + 6 PT + ~30 artisans
01. Civil Engineering Practical solutions, residential to industrial
HQ LOCATION
02. Design & Build From concept to commissioning, single-team delivery Oluyole Estate, Ibadan
03. Project Management Time, cost & quality discipline for complex builds
TARGET MARKETS
04. Road Construction & Renovation Civil works & fit-out for corporate & public clients Pan-African construction brand
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SECTIONS F, G & H-LESSONS, IMPACT & FUTURE

Lessons From
16 Years In ‘The ‘Trenches

From a 2m x 2m shared desk to a 8#500M+ pan-African ambition — Walter shares the
discipline, the mentors, and the mindset behind Sapient Vendors Ltd.

MOST VALUABLE SKILL FOR YOUR SUCCESS?
Problem solving, closing the sale, and diplomacy.

THE MENTORS WHO SHAPED THE BUSINESS?

Mr. Ademola Agboola (FATE Foundation): taught that perception is key — repackaged
corporate profile, organic growth, intentional networking. Alibaba (Godfather of Nigerian
Stand-Up Comedy): the value of appreciating clients, the "Zacchaeus Philosophy" — know
your limitations, network, learn from others' challenges. Ononuju lrukwu: accountability
and corporate governance — adopting Xero, audit readiness, board restructure, legal
contract reviews, insurance discipline.

BIGGEST OPERATIONAL CHALLENGE TODAY?

"Experienced workforce. Many artisans are more focused on immediate payment than on
fully satisfying the client or protecting the long-term reputation of the business. We
continue to place strong emphasis on quality assurance — supervising consistently,
correcting issues early, ensuring final output reflects the standard.”

WHAT DOES MADE IN NIGERIA MEAN TO YOU ?

A national-development discipline — using local capacity to deliver work that meets
international foreign-mission audit standards. Sapient Vendors delivered the UK Visa
Application Centre at lle-Oja — the largest in Africa as of September 2024 — entirely with
a Nigerian team.

WHAT SYSTEM, TOOL, OR HABIT HAS MADE THE BIGGEST DIFFERENCE TO
YOUR PRODUCTIVITY?

Artificial Intelligence. Clear your daily to-do list as early as possible so you do not carry
too many unfinished tasks into the next day. When tasks keep rolling over, they
accumulate quickly and can become overwhelming. Staying on top of each day’s priorities
helps you remain focused, reduces pressure, and gives you a better chance of starting the
next day with a clearer mind.

WHAT ADVICE WOULD YOU GIVE TO SOMEONE WHO WANTS TO START THE
SAME KIND OF BUSINESS AS YOURS?

Learn first, earn later. Gain experience and industry knowledge even if it means a pay cut
—it’s valuable capital. Build relationships, trust, and credibility early. Research the
market, costs, and client needs. You can start without money, but not without knowledge,
discipline, and the right connections.

HOW DO YOU HANDLE TAXES AND COMPLIANCE?

We handle the “government factor” in Nigeria by taking compliance seriously. For taxes,
permits, statutory approvals, and other regulatory requirements, we work with qualified
consultants who understand the relevant agencies and processes.

M.I. N .E. — BY WALTER

Made in Nigeria

— Mentorship
Three mentors, three institutions, one
disciplined operator

— Integrity
Embassy-grade delivery, supervised quality
assurance

— Nation-building
Job creation, gender equality, local-capacity
delivery

— Endurance
Six failed ventures. 16 years. One discipline

" It 1s not about eliminating anxiety — it 15 about mastering it , turning it into a

tool that sharpens focus and resilience. *

— Walter Emiedafe, Founder, Sapient Vendors Ltd. Ibadan 2026
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Founder Intelligence Profile

A structured data portrait of Walter Emiedafe — key facts, milestones, and metrics from his MINE 1000 spotlight.

Walter Emiedafe o MADE IN NIGERIA

« 16 YEARS BUILDING

Sapient Vendors Ltd.
CONSTRUCTION & ENGINEERING - PROJECT MANAGEMENT - IBADAN - EST. 2010

e . B\
® = n Q
2010 28 Ibadan
STARTUP CAPITAL YEAR FOUNDED AGE AT LAUNCH HQ - STATE
N\ J
4 N N
COMPANY SNAPSHOT FOUNDER PROFILE
Legal Name Sapient Vendors Limited Education BSc Statistics - Exec. Ed.
Origin Delta
Trading As i
Sapient Vendors Key Skill  Problem-Solving - Sales - Diplomacy
Sector Construction - Engineering Role Executive Director
Team 5FT+6 PT + 30 artisans Mentors Agboola - Alibaba - Irukwu
- N /
4 N
PRODUCTS & SERVICES GROWTH & IMPACT
Flagship Embassy-Grade Fit-Out Key Pivot Mutual Benefits Homes & Properties
Core Services Design & Build - PM - Civil Engr Breakthrough VFS Global — UK Visa Centres
Ideal Customer Multinationals - NGOs - Gov Major Recognition BusinessDay Top 100 SMEs - 2018
Industries Served Oil & Gas - Banking - Real Estate Impact Goal Job creation - Gender equality
Distribution Referrals + Network Expansion Targets Pan-African construction brand
- J
4 N\

MILESTONE TIMELINE
Sapient Vendors Ltd. registered (13 July). Operated as a side hustle from a 2m x 2m shared desk inside
Milleage Travel Agency.

October: Walter resigns from Tons Development Ltd to commit full-time. First corporate client: Mutual
Benefits Homes & Properties.

First MRS Oil Plc project — funded creatively via friends, family, and trusted suppliers. Lowest cash-flow
point post-completion.

Delivered UK Visa Application Centre at Ile-Oja — VFS Global's largest centre in Africa (as of September
2024)

MINE 0009 Spotlight. Graduated Lagos Angel Fellowship Cohort 2 (African Angel Academy & Lagos
Angel Network)
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Invest in Your Story.
Secure Your Legacy.

Choose the feature package that fits your ambition.

BASIC EXECUTIVE ENTERPRISE

M50k N150Kk i 74010] ¢

Text Profile + Archive Video Documentary Text + Video + Priority

BENEFITS

Funding Opportunity e National and Global Visibility

Top 100 Award Considerations e Largest Annual SME Database

Verified Business Networking e Permanent Digital Legacy

naijapreneur.com publication o 250k newsletter

e-Magazine copy e Social media distribution
Only 1,000 spots.

Applications open now.

haijapreneur.com/minel000
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